Answers to Practice Test Questions

Multiple Choice
1.  d
As you know, there is considerable disagreement on how best to characterize the structure of attitudes, but the one thing that all characterizations have in common is that attitudes involve some degree of evaluation of something.
2.  d
I like this one. What matters most is the behavioral component. The advertiser wants you to do something: buy the product or service.
3.  c
As the text suggests, this approach is based on Bandura’s social learning theory — learning through observation and vicarious reinforcement — a sort of, “Well, it seemed to work for them, so maybe it’ll work for me, too.”
4.  a
If I can get you to act contrary to your attitude, I will have established cognitive dissonance. This will then motivate you to do something, perhaps change your attitude.
5.  b
It may be helpful to have a communicator who is a celebrity, just to get people’s attention, but if that celebrity is not perceived as credible, expert and trustworthy, it will do little good.
6.  c
Actually, alternatives a, b, and d are just different ways of saying exactly the same thing. I cannot imagine how learned vs. inherited factors fit into a discussion of attribution.
7.  a
These actions provide a good definition of the fundamental attribution error.
8.  b
Social psychologists are interested in each of these, of course, but attribution theory specifically concerns how one goes about explaining the behaviors of others and oneself.
9.  c
I suppose that it would not be too difficult to imagine a theory of interpersonal attraction based on cognitive dissonance (a very powerful notion). But, as far as I know, we’d have to imagine it, whereas each of the others is a well-known model.
10.  b 
One of the appealing aspects of attachment theory is that it views the formation of interpersonal relationships as a life-long process and suggests that there is evidence that styles remain quite consistent.
11.  a
The first statement is, in fact, quite the opposite of reality. If anything, familiarity breeds attraction. (And please don’t forget: As always, we’re talking “in general.” There are exceptions.
12.  d
Sexuality is an important component of attraction for some, but compared to the others, it would be rated last, or least important.
13.  d
The last alternative is the best choice here because IF Asch’s participants knew that the others in the “group” were confederates of Asch, the project would not have worked at all.
14.  b
Here you are, judging lines, surrounded by people you do not know, believing them to be architects and draftsmen — who work with lines all day long. Isn’t it likely that you would defer to their judgment — no matter what your eyes were telling you?
15.  b
What makes obedience obedience is that it is conformity to the demands or wishes of an authority figure, real or perceived.
16.  a
The last three statements are quite true, although perhaps a bit picky, but there is no indication that the first is true.
17.  c
Of these choices, the only truly justified conclusion is that the perception of authority is a strong force in conformity.
18.  c
None of the other alternatives are at all true, but Milgram did put people through considerable stress when he led them to believe that they were actually delivering a shock to another person.
19.  c
We must notice, interpret, and take responsibility. It matters little whether the victim is known to us.
20.  b
Alternative b is a good statement of pluralistic ignorance. Again, as we have seen many times earlier, a lot of learning in introductory psychology is a matter of developing vocabulary.
21.  a
Alternatives b and c are basically irrelevant. Diffusion of responsibility tells us that you are less likely to be helped if you are in a large crowd.
22.  d
Triplett was interested in social facilitation, and he demonstrated it by having children reel in fishing line, either alone or in groups.
23. a
When we are performing “in public,” the main thing that happens is that arousal levels go up, which is okay so long as we know what we are doing, and that what we are doing is simple and well rehearsed.
24.  a
The problem with groupthink is not that it is pressure to reach a consensus, but that it is pressure to reach a consensus no matter what, right or wrong.
True/False
1.  F
I hope I didn’t get you on this one. Cognitions are beliefs, thoughts, ideas, etc. How can cognitions be behaviors — behaviors of any sort?
2.  F
Yes, attitudes are often said to have three components (although there is not total agreement on what they are), but they are usually the familiar affect, behavior, and cognition, not these.
3.  F
The logic is that if one (any one) component of an attitude changes, others will change as well.
4.  T
Here is a true piece of social psychology that may not conform to common sense.
5.  F
Actually, we are probably going to like someone who likes us now but didn’t originally, even better than we might like someone who has liked us from the start—which is quite a mouthful, but makes sense if you go over it a couple of times.
6.  F
I’m not sure that I even know what this statement means! If anything, we are more likely to conform than to be in situations where obedience is even an issue.
7.  F
Yes, there are individual differences in the likelihood to conform, but group composition issues are significantly more important. As it is stated, this is not an accurate statement.
8.  T
This is precisely what Asch found in his experiments.
9.  T
He sure was.
10.  T
There is an unsettling, unpleasant side to this statement, which as put forward here is true. We are more likely, it seems, to be hindered by group membership than stimulated by it.
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